N l \ I I I/ \ N 2318 LOVERS LANE, ST. JOSEPH, MO

816.351.9743

L E H M E R NATHANDLEHMER@GMAIL.COM

www.linkedin.com/pub/nathan-lehmer/6b/4b0/823

Motivated, personable business professional and sales superstar.
Talent for quickly mastering technology. Diplomatic and tactful

Pe rSO n a I & with professionals and non-professionals at all levels. Accustomed

to handling sensitive, confidential records with a demonstrated

PrOfeSSional history of producing accurate, timely reports meeting strict

business and military guidelines.

P rOfl Ie Flexible and versatile — able to maintain a sense of humor under
pressure. Thrive in deadline-driven environments. Excellent
leader, coach, and trainer with proven team-building skills.

Office Management | Report Preparation & Analysis | Written
Correspondence | Technology Savvy | Service Oriented | Sales
Professional | Scheduling | Group Training | Sales Tracking |
Internet Sales | Professional Presentations | Office Management |
Leadership | Training and Coaching | General Finance | Marketing

TeCh n ica | S ki | IS & Promotions | Results Driven | Team Building | Proven Leader

ANDERSON FORD 2015 to Present

Sales Manager

ROLLING HILLS AUTO PLAZA 2003 to 2014
EX e ri e n Ce Nissan Sales Director 2012 to 2014
p Floating Manger/ Internet Director- 2011 to 2012

Toyota, Nissan, Honda

Internet Sales Manger- Pre-Owned 2008 to 2011
US ARMY RESERVES 2000 to 2013
Psychological Operations Team Chief/Sergeant | USA & Iraq

Served 2 Tours, 2007 and 2010 | Battlefield Promoted

E d uca t i on Mid America Nazarene University 2015- Present

Bachelors in Applied Organizational Leadership
BAKER UNIVERSITY 2012 to 2015

Associates in Arts in Business Administration





